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Abstract

This study aims to demonstrate the impact of the breach in the implementation
of international commercial sales, so the study problem centered around the
statement of the penalties imposed by international commercial sales on each of the
parties to the contract as a result of their breach of their contractual commitment and
to indicate the adequacy of legal texts in dealing with these sales in Jordanian
legislation and some agreements International to show their shortfall. In order to
reach the goal of the study and address its main problem, the researcher followed the
descriptive analytical approach; By explaining and analyzing the texts of the
Jordanian civil law and the opinions of jurists related to the subject of the study, their
analysis and description, the researcher also followed the comparative approach by
comparing between Jordanian law and some international conventions, to reach a
conclusion that includes a set of results and recommendations.

The most important result was that the conclusion of the contract is usually
preceded by a stage of negotiations that may be long, arduous and costly, but it
protects the parties from future conflicts. The principle in negotiations is that they

do not obligate their parties to reach a contract, but rather obligate them to enter into



serious negotiations in good faith. The Jordanian legislator was not subjected to law
Civil society for this stage with clear and explicit legal provisions.The study
recommended that the Jordanian legislator work on amending the provisions of the
Jordanian Trade Law in line with the provisions of the Vienna Convention on the
International Sale of Goods of 1980. For example, the text on the commitment to
conformity as a very important commitment in international sales, and breaching
this commitment is one of the most disputes raised regarding the international

commercial sale contract. for merchandise.



